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Barry Bonds may have 
broken the all-time home-
run record recently, but 
you wouldn't know it by 
looking at the headlines. 
The only "Bonds" the me-
dia seems interested in are 
mortgage bonds – specifi-
cally mortgage-backed se-
curities. 

and began offering more 
funding to riskier non-
conforming or "exotic" 
mortgages. 

These ideal lending condi-
tions persisted for several 
years, supported by high 
demand, historical real 
estate data, home prices, 
and massive trading vol-
ume/profits on mortgage-
backed securities and 
other financial instru-
ments on Wall Street.  

Then, in 2006, a slow-
down in real estate led to 
a deterioration of home 
values, an increase in in-
ventories, and ultimately 
to today's tightening of 
credit guidelines, leaving 
many investors unable to 
sell or refinance out of 
their existing positions. 
Many Americans who had 
tapped into their equity 
were suddenly tapped-out 
and overextended as 
home values fell. Foreclo-
sures followed in record 
numbers and a revalua-
tion of mortgage bonds 
and other financial instru-
ments created the credit/
liquidity domino effect 
we're now experiencing. 

Unfortunately, it's going 
to get a lot worse before it 
gets better. According to 
the latest estimates, over 2 
million subprime and Alt-
A adjustable rate mort-
gage (ARM) holders will 
face payment increases of 
up to 30%-100% when 
their loans reset in the 
next 2 to 18 months. 
These loans make up less 
than 40% of the total 
mortgage market, but the 
negative effects, as we 
have seen, of increased 
foreclosure activity can 
have a ripple effect 
throughout the industry 
and around the globe.  

What does this mean to 
you and your mortgage? 

Sellers: If you're planning 
on selling your home, be 
prepared for an even 
smaller pool of qualified 
buyers. While some ex-
perts predict a settling of 
this credit crisis over the 
coming year, tightened 
credit guidelines and di-
minishing mortgage prod-
ucts could knock out as 
many as 15%-30% of po-
tential qualified buyers. 
Now is not the time to sit 
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To date, subprime mortgages have been credited for 
bankrupting well over 110 lenders and seriously damag-
ing operations at many major mortgage firms. They've 
reportedly wiped out 5 hedge funds, tens of thousands 
of jobs, and have led to millions of foreclosures with 
millions more on the way. And, as if that weren't 
enough, subprime mortgages are also blamed for massive 
volatility in the stock, bond, credit, futures, and real es-
tate markets here in the US. And it's this volatility that 
is now spreading like a virus into other major financial 
sectors around the globe. Some say losses in the mort-
gage securities market alone could reach hundreds of 
billions of dollars this year. 

This means that, for any American looking to buy, sell, 
or refinance their home, they are confronting a very dif-
ferent market from the one that existed just 6-12 
months ago. The US Federal Reserve has already begun 
pumping billions of dollars into the US banking system 
in order to address what is clearly a credit crisis that will 
change how we borrow money for years to come. 

How did this happen? 

The recent real estate boom was fueled by a period of 
record home appreciation and historically low interest 
rates Banks, in order to compete,  loosened guidelines  
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and wait for the best possible price. 
Have a serious talk with your Real 
Estate Agent. Having experienced 
buying/selling transactions in your 
area, he or she can help you price 
your home accordingly. He or she 
can also help ensure that your buy-
ers are pre-approved and stay pre-
approved throughout the entire 
transaction. 

Buyers: Get pre-approved by your 
mortgage professional. While there 
are a lot of great deals out there, 
getting credit is becoming tougher 
and tougher, and it's taking longer 
and longer to complete a transac-
tion. Remember, what you qualify 
for today could change tomorrow in 
a volatile market. For those looking 
to refinance, keep this in mind. 
There is no time to delay! Commu-
nicate with your lender. Don't do 
anything that could negatively affect 
your credit, and make sure you get 
all your documentation in on time. 

ARMs Borrowers: If your ARM is 
scheduled to reset in the next 2-18 
months, you need to schedule an 
appointment with a mortgage profes-

sional right away. Whether your 
ARM is subprime, Alt-A, or even if 
you have a pre-payment penalty, 
don't let a default or foreclosure 
situation sneak up on you. Did you 
know that your monthly payments 
can increase anywhere from 30% to 
100% once your loan resets? At the 
very least, give yourself the peace of 
mind of knowing what your adjusted 
payment will be. A good loan officer 
can help calculate the numbers. 

Borrowers with less-than-perfect 
credit: Each week it seems lenders 
are shedding more and more mort-
gage products. Many lenders have 
stopped offering No-Doc loans and 
are reducing all forms of Stated-
Income loans. While it might be 
challenging, borrowers with credit 
issues need to see a loan expert. Of-
ten they have credit repair resources 
and other strategies to help you 
reach your financial goals. 

Finally, don't let the headlines get to 
you. While all looks bleak and scary 
now, there's an important concept 
to embrace: all markets, while cycli-
cal in nature, are self-correcting, be 

it credit, real estate, stocks, or 
bonds. For the last 6 or 7 years, real 
estate was booming and riding high. 
The correction we're experiencing 
now – while it seems harsh and 
could get much worse – is, in a 
sense, "natural" and directly related 
to the extremely loose guidelines 
and perhaps overzealous lending 
and leveraging during the boom cy-
cle. 

Your home and your financing are 
just too important, and times have 
changed. I am here to help and ad-
vise during these volatile times - and 
would welcome calls from you, your 
friends, family, neighbors or cowork-
ers. 

  Linda E. Anzai,  Mortgage Banker 
725 Kapiolani Blvd. Ste. 3302 
Honolulu,    HI           96813 
American Bancorp   (808)351-1160  
lanzai@hawaii.rr.com 
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91-216 Omeo Place 59, Ewa Beach 
$425,000 fee simple, 3bed, 2bth, 
huge master bedroom, wood lami-
nate flooring downstairs  Central 
AC,    Low association fees.  
1226sq.ft.  Built in 1999 with a 
2006 remodel  MLS# 2711252 

87-1980U Pakeke St. 95, Waianae  
$425,000 fee simple,  in the Sea 
Country Community.    Interior 
designer chosen paints and win-
dow treatments.  Top of the line 
appliances.  Professionally land-
scaped yard and patio.  1235sqft.  
MLS#2708436 

Alii Court in Ewa Beach or Sea 
Country Community in Maili?  
Both affordable, a nice size and 
approximately $2,600/month with 
100% financing.  Did you know 
that Sea Country has actually 
been approved as a second home 
location for those who are cur-
rently residing on the Honolulu 
side of Oahu.  It is surrounded by 
mountains, and has a pool, kids 
center and a shopping center be-
ing built now.  Alii Court is of 
course close to the entrance of 
Fort Weaver Road and the H1 
freeway and growing Kapolei. 

Featured Property Featured Property 
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Aloha and welcome to the 
Foresight Section. We are Fore-
sight Education LLC. We spe-
cialize in financial education 
around the real estate world. 
We find the need for education 
becoming greater each day.  
Our market has shifted and the 
lending world has begun to 
become somewhat chaotic. 
We’ll address the financial is-
sue that we are most asked 
about in subsequent issues of 
this newsletter. 

It seems every day right now 
one of our clients calls us to ask 
us about what effect the chal-

lenges in the lending industry 
may have for them. For most of 
our clients there won’t be a lot of 
changes. There may be a change 
in lenders as their mortgage com-
pany has sold their mortgage to 
someone else. They will be noti-
fied if something like this hap-
pens. They would also receive a 
notice if their lender went out of 
business. While these things may 
be concerning there is no need 
for panic! 

The most intriguing scenario that 
could happen to our clients with 
more exotic loans (ARMS, etc.) is 
that they could potentially be 

offered a restructure of their cur-
rent mortgage. We caution that if 
you receive one of these proposals 
to talk to a professional that can 
analyze the proposal to see if it is 
truly better for you than continuing 
what you have. If any of these 
things have happened to you please 
take advantage of the free analysis 
and consultation Foresight Educa-
tion provides. You can reach us at 
853-8621 or let Courtney’s office 
know you’d like us to contact you. 
Please be sure to mention you saw 
us in this newsletter! 

Aloha from the Foresight Educa-
tion team. 

Foresight Real Estate Education 

2007 Second Quarter Residential Resales Statistics 
The Honolulu Board of REALTORS® released resale figures for the second quarter of 2007. According to 
the analysis conducted by the Board, using data collected from its computerized Multiple Listing Service 

 Number of Sales This Quarter 
Compared To 

Median* 

Sales Price 

This Quarter 
Compared To 

2nd Quarter, 2007 1,037  $665,000  

1st Quarter, 2007   $620,000 up 7.3% 

2nd Quarter, 2006 1074 dn 3.4% $640,000 up 3.9% 

Single Family Home Resales  

 Number of Sales This Quarter 
Compared To 

Median* 

Sales Price 

This Quarter 
Compared To 

2nd Quarter, 2007 1,617  $328,000  

1st Quarter, 2007   $320,000 up 2.5% 

2nd Quarter, 2006 1,830 dn 11.6% $305,000 up 7.5% 

Condominium Resales  

*Median price means half the prices were above and half below the given price 

During the second quarter, the number of sales declined from last year, but the median prices increased. 
The total dollar volume of sales was $1.455 billion in the second quarter, a decrease of just $14 million, or 
0.9%, from the $1.469 billion in sales achieved in the same quarter last year. 
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Jack Tyrrell & Company 

1288 Ala Moana Blvd., Suite 4A 

Honolulu, Hawaii  96814 

insurance costs to a particular area are a 
few examples. Network with Loan offi-
cers on current loan programs and fore-
casts and it how affects your current 
property or future property invest-
ments. Visit and view properties in dif-
ferent areas to know how homes are 
priced and what competition is like.  
And in this current market, it can 
change quarterly and even monthly. 
Market your property appropriate to 
current trends. 

And most importantly, negotiate before 
an offer is accepted and throughout the 
entire process of the sale and even after 
your transaction has successfully closed, 
there are usually a few things still left to 
cover, like an ongoing shoreline survey, 
house repair, cleaning, removal of items 
and more! Overall, your Realtor works 
full time for you and has the time to do 
it! 

Like any profession, if you are unfamil-
iar with its nature, you wonder what 
someone in that particular profession 
does all day? Ever wonder what a Real-
tor  does all day?   

We continue our education by attend-
ing seminars, workshops and classes 
such as …CRS, ABR, current housing 
trends and forecasts by community 
economists, engage in discussions on 
how to properly educate the general 
public, meet monthly with Realtors of 
the North Shore, Central, Windward 
and Leeward Oahu to discuss trends in 
those areas, network with handymen, 
builders and lawmakers.  Outer island 
and mainland and folks abroad are in-
cluded! Yes, like consultants in differ-
ent professions, networking is and can 
be a full time job spreading the word 
about your property, hearing about a 
new property, new zoning laws or flood 

Courtney’s words... 

 

A Real Estate Corporation 


	courtney's oahu newsletter

	Jack Tyrrell & Company a real estate corporation

	September /October 2007

	Beyond the Hype:  The Credit Crisis and What it Means to You -the hot topic in the media

	Continued...

	Page #

	Www.courtneyheimowitz.com

	September /October 2007

	Page #

	Www.courtneyheimowitz.com

	2007 Second Quarter Residential Resales Statistics

	Courtney’s words...



<<

  /ASCII85EncodePages false

  /AllowTransparency false

  /AutoPositionEPSFiles true

  /AutoRotatePages /None

  /Binding /Left

  /CalGrayProfile (Dot Gain 20%)

  /CalRGBProfile (sRGB IEC61966-2.1)

  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)

  /sRGBProfile (sRGB IEC61966-2.1)

  /CannotEmbedFontPolicy /Error

  /CompatibilityLevel 1.4

  /CompressObjects /Tags

  /CompressPages true

  /ConvertImagesToIndexed true

  /PassThroughJPEGImages true

  /CreateJobTicket false

  /DefaultRenderingIntent /Default

  /DetectBlends true

  /DetectCurves 0.0000

  /ColorConversionStrategy /CMYK

  /DoThumbnails false

  /EmbedAllFonts true

  /EmbedOpenType false

  /ParseICCProfilesInComments true

  /EmbedJobOptions true

  /DSCReportingLevel 0

  /EmitDSCWarnings false

  /EndPage -1

  /ImageMemory 1048576

  /LockDistillerParams false

  /MaxSubsetPct 100

  /Optimize true

  /OPM 1

  /ParseDSCComments true

  /ParseDSCCommentsForDocInfo true

  /PreserveCopyPage true

  /PreserveDICMYKValues true

  /PreserveEPSInfo true

  /PreserveFlatness true

  /PreserveHalftoneInfo false

  /PreserveOPIComments true

  /PreserveOverprintSettings true

  /StartPage 1

  /SubsetFonts true

  /TransferFunctionInfo /Apply

  /UCRandBGInfo /Preserve

  /UsePrologue false

  /ColorSettingsFile ()

  /AlwaysEmbed [ true

  ]

  /NeverEmbed [ true

  ]

  /AntiAliasColorImages false

  /CropColorImages true

  /ColorImageMinResolution 300

  /ColorImageMinResolutionPolicy /OK

  /DownsampleColorImages true

  /ColorImageDownsampleType /Bicubic

  /ColorImageResolution 300

  /ColorImageDepth -1

  /ColorImageMinDownsampleDepth 1

  /ColorImageDownsampleThreshold 1.50000

  /EncodeColorImages true

  /ColorImageFilter /DCTEncode

  /AutoFilterColorImages true

  /ColorImageAutoFilterStrategy /JPEG

  /ColorACSImageDict <<

    /QFactor 0.15

    /HSamples [1 1 1 1] /VSamples [1 1 1 1]

  >>

  /ColorImageDict <<

    /QFactor 0.15

    /HSamples [1 1 1 1] /VSamples [1 1 1 1]

  >>

  /JPEG2000ColorACSImageDict <<

    /TileWidth 256

    /TileHeight 256

    /Quality 30

  >>

  /JPEG2000ColorImageDict <<

    /TileWidth 256

    /TileHeight 256

    /Quality 30

  >>

  /AntiAliasGrayImages false

  /CropGrayImages true

  /GrayImageMinResolution 300

  /GrayImageMinResolutionPolicy /OK

  /DownsampleGrayImages true

  /GrayImageDownsampleType /Bicubic

  /GrayImageResolution 300

  /GrayImageDepth -1

  /GrayImageMinDownsampleDepth 2

  /GrayImageDownsampleThreshold 1.50000

  /EncodeGrayImages true

  /GrayImageFilter /DCTEncode

  /AutoFilterGrayImages true

  /GrayImageAutoFilterStrategy /JPEG

  /GrayACSImageDict <<

    /QFactor 0.15

    /HSamples [1 1 1 1] /VSamples [1 1 1 1]

  >>

  /GrayImageDict <<

    /QFactor 0.15

    /HSamples [1 1 1 1] /VSamples [1 1 1 1]

  >>

  /JPEG2000GrayACSImageDict <<

    /TileWidth 256

    /TileHeight 256

    /Quality 30

  >>

  /JPEG2000GrayImageDict <<

    /TileWidth 256

    /TileHeight 256

    /Quality 30

  >>

  /AntiAliasMonoImages false

  /CropMonoImages true

  /MonoImageMinResolution 1200

  /MonoImageMinResolutionPolicy /OK

  /DownsampleMonoImages true

  /MonoImageDownsampleType /Bicubic

  /MonoImageResolution 1200

  /MonoImageDepth -1

  /MonoImageDownsampleThreshold 1.50000

  /EncodeMonoImages true

  /MonoImageFilter /CCITTFaxEncode

  /MonoImageDict <<

    /K -1

  >>

  /AllowPSXObjects false

  /CheckCompliance [

    /None

  ]

  /PDFX1aCheck false

  /PDFX3Check false

  /PDFXCompliantPDFOnly false

  /PDFXNoTrimBoxError true

  /PDFXTrimBoxToMediaBoxOffset [

    0.00000

    0.00000

    0.00000

    0.00000

  ]

  /PDFXSetBleedBoxToMediaBox true

  /PDFXBleedBoxToTrimBoxOffset [

    0.00000

    0.00000

    0.00000

    0.00000

  ]

  /PDFXOutputIntentProfile ()

  /PDFXOutputConditionIdentifier ()

  /PDFXOutputCondition ()

  /PDFXRegistryName ()

  /PDFXTrapped /False



  /CreateJDFFile false

  /Description <<



    /BGR <>

    /CHS <FEFF4f7f75288fd94e9b8bbe5b9a521b5efa7684002000410064006f006200650020005000440046002065876863900275284e8e9ad88d2891cf76845370524d53705237300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c676562535f00521b5efa768400200050004400460020658768633002>

    /CHT <FEFF4f7f752890194e9b8a2d7f6e5efa7acb7684002000410064006f006200650020005000440046002065874ef69069752865bc9ad854c18cea76845370524d5370523786557406300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c4f86958b555f5df25efa7acb76840020005000440046002065874ef63002>

    /CZE <>

    /DAN <>

    /DEU <>

    /ESP <>

    /ETI <>

    /FRA <>

    /GRE <>



    /HRV (Za stvaranje Adobe PDF dokumenata najpogodnijih za visokokvalitetni ispis prije tiskanja koristite ove postavke.  Stvoreni PDF dokumenti mogu se otvoriti Acrobat i Adobe Reader 5.0 i kasnijim verzijama.)

    /HUN <>

    /ITA <>

    /JPN <FEFF9ad854c18cea306a30d730ea30d730ec30b951fa529b7528002000410064006f0062006500200050004400460020658766f8306e4f5c6210306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103055308c305f0020005000440046002030d530a130a430eb306f3001004100630072006f0062006100740020304a30883073002000410064006f00620065002000520065006100640065007200200035002e003000204ee5964d3067958b304f30533068304c3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>

    /KOR <FEFFc7740020c124c815c7440020c0acc6a9d558c5ec0020ace0d488c9c80020c2dcd5d80020c778c1c4c5d00020ac00c7a50020c801d569d55c002000410064006f0062006500200050004400460020bb38c11cb97c0020c791c131d569b2c8b2e4002e0020c774b807ac8c0020c791c131b41c00200050004400460020bb38c11cb2940020004100630072006f0062006100740020bc0f002000410064006f00620065002000520065006100640065007200200035002e00300020c774c0c1c5d0c11c0020c5f40020c2180020c788c2b5b2c8b2e4002e>

    /LTH <>

    /LVI <>

    /NLD (Gebruik deze instellingen om Adobe PDF-documenten te maken die zijn geoptimaliseerd voor prepress-afdrukken van hoge kwaliteit. De gemaakte PDF-documenten kunnen worden geopend met Acrobat en Adobe Reader 5.0 en hoger.)

    /NOR <>

    /POL <>

    /PTB <>

    /RUM <>

    /RUS <>

    /SKY <>

    /SLV <>

    /SUO <>

    /SVE <>

    /TUR <>

    /UKR <>

    /ENU (Use these settings to create Adobe PDF documents best suited for high-quality prepress printing.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)

  >>

  /Namespace [

    (Adobe)

    (Common)

    (1.0)

  ]

  /OtherNamespaces [

    <<

      /AsReaderSpreads false

      /CropImagesToFrames true

      /ErrorControl /WarnAndContinue

      /FlattenerIgnoreSpreadOverrides false

      /IncludeGuidesGrids false

      /IncludeNonPrinting false

      /IncludeSlug false

      /Namespace [

        (Adobe)

        (InDesign)

        (4.0)

      ]

      /OmitPlacedBitmaps false

      /OmitPlacedEPS false

      /OmitPlacedPDF false

      /SimulateOverprint /Legacy

    >>

    <<

      /AddBleedMarks false

      /AddColorBars false

      /AddCropMarks false

      /AddPageInfo false

      /AddRegMarks false

      /ConvertColors /ConvertToCMYK

      /DestinationProfileName ()

      /DestinationProfileSelector /DocumentCMYK

      /Downsample16BitImages true

      /FlattenerPreset <<

        /PresetSelector /MediumResolution

      >>

      /FormElements false

      /GenerateStructure false

      /IncludeBookmarks false

      /IncludeHyperlinks false

      /IncludeInteractive false

      /IncludeLayers false

      /IncludeProfiles false

      /MultimediaHandling /UseObjectSettings

      /Namespace [

        (Adobe)

        (CreativeSuite)

        (2.0)

      ]

      /PDFXOutputIntentProfileSelector /DocumentCMYK

      /PreserveEditing true

      /UntaggedCMYKHandling /LeaveUntagged

      /UntaggedRGBHandling /UseDocumentProfile

      /UseDocumentBleed false

    >>

  ]

>> setdistillerparams

<<

  /HWResolution [2400 2400]

  /PageSize [612.000 792.000]

>> setpagedevice



